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The Lane family's decizion to redevelop its building into apartme nts iz proving fartuitous in the current market

Historical printing house
turns luxury apartments

BY WENDY CULVERWELL
BUSINERS JOUANAL STAFF WRITER

A year ago, the heirs of legendary Port-
land printer Alan Lane made a fortuitous
dectston, When they redeveloped the North-
west Parland buflding that once noused the
now defanet family business, it wold con-
taln apartmerts, 1ot conaominims

Thismonth, as work wrapsup on the §10.5
million redevelopment of the Lane-Miles
Standish Frinting e, facility, the Lanefan-
11y 1s Jooking pretty darned smart.

Condo construction has slowed and two
local developers even scrapped plans to sell

unilts Inmajor projects. Ladd Tower and The
Wratt both will operate as apartments and
not Ascondominiiums as orlginally planned.
The reason? Slowing demand for Lxury
conaamniLms.

Indeed, the two newest undertakings at
the South Waterfront are also apartments,
ot condominiums

Steve Lane, AN grandsan and sclon of
the family, sald good old-fashioned luck
played a big rale In the decislon to get nto
the apartment business,

Lane sald Iis family didn't have any spe-
elal nslght Nt the mortgage Industry cri-
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LANE-MILES: Building will be
passed on to future generations
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sis and how it might put the brakes on what
had been a booming market for new condo-
miniums.

Rather, he, his mother and his children
simply wanted to keep the Lane-Miles
Standish buildingin the family not just for
themselves but for future Lane genera-
tions.

His grandfather built the printing busi-
ness at the corner of Northwest 19th Av-
enue and Quimby Street in 1929 when hors-
es still dotted the neighborhood. The busi-
ness was a success for decades, but eventu-
ally became obsolete and closed. leaving the
family with a piece of real estate that just
kept rising in value but generated no in-
oome.

To keep the property, the Lanes needed
cash flow. For that, they chose to remake it
with office and retail space and 20 units of
luxury apartments.

A year ago, at the launch of construction,
Lane pledged that his children and their de-
scendants would own the old Lane-Miles
Standish property for generations to come.

Today he remains committed to the idea.
although cne hang-up remains. He needs to
secure permanent financing when con-
struction wraps up and worries that the on-
going credit erunch may complicate mat-
ters, despite the fact that the family has sig-
nificant equity in the property

“This 1salegacy” he said.

To make the project work, Lane allied
with the Lake Oswego office of Birtcher De-
velopment & Investments, a company more
typically associated with major construc-
tion projects and institutional developers,
not small infill projects and family-led in-
vestors.

market alsohad thehappy effect of increas-
ing the amount of rent the owners can ask
for the apartments, three of which have
been leased. Rents will range from about
$1,100a month for smaller units on the low-
er floors to about $3.000 a month for larger
top-floor ones, Humphries said.

Steve Lane, who professes little experi-
ence with for-rent housing, couldn't be
more pleased that he chose to create some-
thing the family can hold onto for years.

“Being part of the community is impor-
tant. Having continuity in this area is im-
portant,” he said.

“We're not just in it to make money
There’s pride of ownership.”
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Working ona smaller projectwas a departure for Jim Edwards (foreground) and Chris Humphries of Birtch-
er Development, butthe company is now eager to work on projects similar to the Lane apartments.

WE'RE GROWING.
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Sterve Lane and Jim Edwards, senior vice
president of the BRirtcher office. are old
friends and a deal was sbuck. JE Durnm Con-
shruction, a successor to the firm that con-
stcted the ariginal fortress-style office in
1029, signed on as general contractor

The redevelopment team also included
Opsis Architecture. DCI Engineers and
Heritage Consulting Group, as well as First
Inde pendert Bank, which provided the con-
straction loan.

Edwards called the project a suoccess and
=aid Birtcher is eager to work with other
property owners who want to redevelop
flagging properties. He sald he's pleased the
apartments will open mn a market n which
demand for luxury units is strong. He was-
n'tentirely surprised tosee the tide turn on
the apartment market during constuetion.

Risingrents and vacancy rates suggested
an imvestment in for-rent housing would be
a sound move,

“We did early on speculate that some-
thing like this might happen.” he said.

The Lane-Miles Standish property rede-
wveloped in two parts. The original printing
businessfilled about 15000 square feet of of-
fice and manufacturingspace nanarmory-
style building complete with a turret.

Capital Property Management, which is
managing the 20 apartment units, leased
the turret sectionof thebuilding, Morth, an
advertising agency, leased the remaining
10,000 square feet. transforming it into an
ultramodern office with a conference room
that appears suspended from midair.

The six-story apartment building was
constructed in place of a former ware-
house, It carries the distinction of being
one of the tallest insulated concrete stre-
tures ever built in the county While it has-
't been registered with the TL5. Green
Building Couneil, Chris Homphries, vice
president for Birtcher: said the Lane 1919
Apartments are packed with green fea-
tures, from a ceniral boiler to sustainable
finishes and dual flush toilets.

The growing strength of the apartment
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